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Hi Jonathan, how did you first encounter Henley Business School,  
and what made you choose to study here?
‘In 2012 I was looking to go to university and liked the idea of a course that included a year of 
work experience, because I felt that having some practical experience would help me to develop 
my capability – perhaps even in running my own business one day.

‘I looked at the employability figures for several universities too, and Henley Business School 
really stood out, and when I came along to see the campus, and saw the bright new buildings,  
it felt right.’

Tell us about the programme, and what really impressed you
‘I especially valued the student enterprise modules, in which a group of us had a brief to 
 create and run our own business. I must admit that our group didn’t do particularly well, but  
on reflection, it was a tremendous experience, and taught us so much about the challenges  
and realities of business. 

‘Joining the Business Society was important for me, too, and my role as social secretary put me 
in front of a diverse range of people, pushed me to run group presentations and encouraged  
me to interact. I learned a lot from that.

‘The other aspect that really stood out was the amount of support I received from the  
Henley Careers service in finding a work placement. They were so patient and always there 
for me, constantly boosting my confidence, even when I received the occasional knock-back 
from prospective employers. Based on what I heard from old school friends who went to other 
universities, I think this is one of the things that really makes Henley Business School different.’

So where did you do your work placement?
‘With the help of the Henley Careers team, I spent a year in the marketing department at Bosch 
Power Tools, implementing their offline brand communications, liaising with the sales team  
and attending exhibitions, and so on.’

Where are you now, and how did Henley contribute to your  
progress to date?
‘I’m now a Sales Account Manager at a London-based exhibition company, which has a great 
workplace culture; it’s very welcoming and supportive and I’m given the space to learn and 
develop as I work.

‘Henley gave me a deep understanding of sales and marketing, and the belief in myself to  
speak to anyone, at any level, with confidence.’

So what advice would you give to anyone considering applying to study at 
Henley Business School?
‘Come along and spend time with the students and the team. Ask questions and get a feel for 
what a great place it is. I’m sure that when you see the facilities, you’ll appreciate how much 
better the environment is compared to other universities. Having said that, for me it was the 
people who really made it special.’
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